Business Development Manager (Space sector) – activity sheet
Did you know that a variety of household items and products only exist due to the NASA space Programme? Here are some examples:

1. Scratch resistant lenses 

Because space environments contain dirt and particles that can damage astronauts´ helmet visors, NASA developed a process to create scratch-resistant lenses. The optical industry quickly made eyeglasses that are ten times more scratch-resistant than before. 
2. Shoe insoles 
The spacesuit designed for the Apollo missions included specially-designed boots that put a spring in the astronauts´steps. Various athletic shoe companies have adapted this technology to absorb the energy from your foot hitting the ground and rebound it back to give you extra lift. 
3. Cordless power tools
Imagine going all the way to the moon to get samples of rocks and then finding you can´t plug in your drill anywhere. To avoid this embarrassment, NASA got involved in making a powerful magnet-motor drill with maximized battery life. 

4. Smoke detectors

If a fire has started in your space environment or if noxious gases are on the loose, you prefer to know about it sooner rather than later. That´s why NASA helped to invent the first adjustable smoke detector with different sensitivity levels to prevent false alarms. The ones hanging in your own home are based on the version used in Skylab, the first US space station. 

A Business Development Manager would be responsible for writing the descriptions of the new products and then offering the contracts to external companies for them to produce.

What things would you use to help you decide which organisation to award the contract to? (cost, design, time, etc)
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Now rank each of the reasons in importance: (1 being the most important to 8 least important)
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What are your top three ?
1                                                                         2                                                            3

Case study:

You are a business development manager within a technology company that creates innovative products for the space and science sectors. You have been invited to do a presentation to a group of people who have £1,000,000  available to help create a new type of satellite. Your audience will include Government ministers, scientific advisers and representatives from mobile phone companies. Your company wants the investment as it is keen to enter the Space sector.
· What things would you research before giving your presentation?

· Who would you speak to do beforehand?
· What would the format for your presentation look like?
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